SPEAKER ONE SHEET

James Hill

The Al Guy

James Hill, known as The Al Guy, builds the systems he talks about. He
founded RizzDial, an Al sales automation and telecom platform built to
handle 100,000+ calls a day, running with direct carrier access to AT&T,
Verizon, and T-Mobile. He also founded MetaTechAi, which installs Al sales
and marketing systems for service businesses that want results instead of
theory. James runs the Evolving Al Hub, a free community of nearly 1,000
founders, and documents his work in public on YouTube (@thejameshill)

and Instagram (@aiguyofficial). Based in Roanoke, Texas, he is now writing

a forthcoming book. He speaks on automation, Al agents, and telecom

calling, drawn straight from his own work.
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Keynote topics

TALK 01

What to Automate First

Most teams automate the wrong process first and wonder why
nothing changed. James walks through how he decides what to
hand to Al and what to leave alone.

Ideal for: Founder events, sales kickoffs, agency conferences

TALK 03

Keep a Human Approval Gate as You Scale

The more automation you add, the easier it is to lose track of what
the system is doing on its own. James shares how he keeps a
human approval gate in place as his systems scale.

Ideal for: Founder events, sales kickoffs, operations teams

FORMATS BASED 1IN

Keynote - Workshop - Fireside Chat Or
Panel - Podcast Guest

SPEAKING INQUIRIES
aiguyofficial.com/speaking hello@aiguyofficial.com

Roanoke, Texas (Dallas Fort Worth).
Travels nationally.

2 Roanoke, TX

Companies founded: RizzDial and
MetaTechAi

Home base in telecom and Al

TALK 02

Al Agents vs Fixed Workflows

Agents sound exciting until one makes the wrong call at the worst
possible time. James breaks down when a fixed workflow beats an
agent, and when it's the other way around.

Ideal for: Founder events, agency conferences, sales kickoffs

TALK 04

Caller Reputation Is Not Optional

A call that looks like spam never gets answered, no matter how
good the script is. James shares what running RizzDial on direct
carrier access to AT&T, Verizon, and T-Mobile has taught him about
caller reputation.

Ideal for: Telecom and contact center events, sales kickoffs

BOOK

Forthcoming book. Early chapters at
aiguyofficial.com/#book

YouTube @thejameshill - Instagram @aiguyofficial



